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Calculating Multi-Family Cash-on-Cash 
Returns to Help Sell More Multi-Family 
Properties.  

Additionally, I will review a variety of real 
estate related math calculations to help 
you understand how to calculate seller 
closing costs, pre-paid interest, absorption 
rates, commercial valuation, and more.
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Some Things to Know About Rental Property Investing

A.  It is Not For Everyone
• Self Manage
• Team: Property manager, contractors, handy men, 

cleaners, etc.

B.  Investor Down Payment
• Larger than owner occupied options typically 20-25% 

down

C.  Higher Interest Rates
• Investor rates are typically higher than owner occupied

D.  Fixer – Upper
• Can be good or bad
• Cost less to purchase
• But repairs may cost more than planned
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Some Things to Know About Rental Property Investing

E.  Calculate your operating expenses

F.  Calculate your return

G.  Location Matters
• Rental rates
• Cash on cash returns

H.  Rewards
• Income is primarily passive
• Income should grow
• Real estate value should grow
• Tax Benefits

o You can put real estate into a self-directed IRA
o Interest you pay on investment property loan is tax 

deductible
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Some Things to Know About Rental Property Investing

I. Risk
• Although rental income is passive, tenants can be a pain to deal with 

unless you use a property management company.

• If your adjusted gross income is above $200,000 (single) or $250,000 
(married filing jointly), you may be subject to a 3.8% surtax on net 
investment income, including rental income.

• Rental income may not cover the total mortgage payment.

• Unlike stocks, you can’t instantly sell real estate if the markets goes sour.

• Unlike stocks, in most cases you can’t sell a portion of your real estate. 
It’s all or nothing.

• Entry and exit costs are high.

• If you don’t have a tenant, you have to pay all expenses.
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Analyzing Rental Properties

A) Income:

RENTAL INCOME: ASSUME $2400

OTHER INCOME: 0

LAUNDRY MACHINES: 0

STORAGE: 0

GARAGE USE: 0

MISCELLANEOUS: 0

TOTAL MONTHLY INCOME: $2400
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Analyzing Rental Properties

B) Monthly Expenses:

TAXES: $250

PROPERTY INSURANCE: $208

FLOOD INSURANCE: 0

LAWN CARE: 0

SNOW REMOVAL: 0

HOA: 0

UTILITIES: GAS, ELECTRIC, WATER, OIL, SEWER                                
FEE: 0 
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Analyzing Rental Properties

B) Monthly Expenses:

GARBAGE: 0

CAPITAL EXPENDITURES (ROOF, FURNACE - 3% OF MONTHLY 
RENTAL INCOME): $72

REPAIRS (5% OF MONTHLY RENTAL INCOME): $120

VACANCY (5% of MONTHLY RENTAL INCOME ): $120

PROPERTY MANAGEMENT (3-10 % OF MONTHLY RENTAL 
INCOME): $120

MORTGAGE (ASSUME $187500 AT 5% , 30 YEARS): $1006.54

TOTAL MONTHLY EXPENSES: $1896.54
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Analyzing Rental Properties

C) Cash Flow:

TOTAL MONTHLY INCOME: $2400.00

- TOTAL MONTHLY EXPENSES: $1886.54

TOTAL MONTHLY CASH FLOW:  $503.46

TOTAL MONTHLY CASH FLOW X 12 =

ANNUAL CASH FLOW: $6041.52
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Analyzing Rental Properties

D) CASH ON CASH RETURN (ROI - RETURN ON 

INVESTMENT) DETERMINE ALL THE MONEY YOU 

PUT IN THE DEAL:

SALE PRICE : $250,000

DOWN PAYMENT (TYPICALLY 25% FOR AN INVESTOR): $62,500

CLOSING COSTS (I USE 4 % OF THE LOAN AMOUNT) $250,000 -
$62,500 = $ 187,500

$187500 X 4% = $7,500

REPAIRS: ASSUME FOR THIS EXAMPLE: $6,500

MISC OTHER: ASSUME FOR THIS EXAMPLE: 0

TOTAL INVESTMENT: $62,500 + $7,500 + $6,500 = $76,500
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Cash on Cash Return =  7.89%
(ROI)
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V. Determine Value of Commercial Property

R = Rent or Revenue from property often called  
NOI – net operating income

base rent x rentable s.f. x .9 
(Vacancy Factor and Capital Reserve)

I = Interest rate or capitalization rate – rate of return for 
investors.  CAP rates vary by the quality of the tenant, the type 
of business, it’s location and its credit worthiness.
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V. Determine Value of Commercial  Property

Example:
■ 10,000 s.f. building 
■ 2 tenants:

a) 18 NNN in 6,000 s.f.
b) 19 NNN in 4,000 s.f.

■ cap rate = 7.75%, 6.0%, 9.0%

V= $108,000 + $76,000 x .9 = 184,000 x .9 = $2,136,774
(.0775)                               (.0775)

V= $108,000 + $76,000 x .9 = 184,000 x .9 = $2,773,500
(.06)                             (.06)

V= $108,000 + $76,000 x .9 = 184,000 x .9 = $1,840,000
(.9)                               (.9)
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V. Determine Value of Commercial  Property

Summary:

Cap Rate 9% =    $1,840,000

Cap Rate 7.75%  =    $2,136,774

Cap Rate 6% = $2,773,500
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Income Approach 

This formula and its variations are important in dealing with income 
property:

Income ÷ Rate = Value
Income ÷ Value = Rate 
Value x Rate = Income

Net Operating Income ÷ Capitalization Rate = Value
Example: $18,000 income ÷ 9% cap rate = $200,000 value or 
$18,000 income ÷ 8% cap rate = $225,000 value 

Note the relationship between the rate and value. As the rate goes down, 
the value increases.
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Gross Rent or Gross Income Multipliers

Certain properties, such as single-family homes and two-unit 
buildings, are not purchased primarily for income. As a 
substitute for a more elaborate income capitalization analysis, 
the gross rent multiplier (GRM) and gross income multiplier 
(GIM) are often used in the appraisal process. Each relates the 
sales price of a property to its rental income.

Because single-family residences usually produce only rental 
incomes, the gross rent multiplier is used. This relates a sales 
price to monthly rental income. However, commercial and 
industrial properties generate income from many other sources 
(rent, concessions, escalator clause income, and so forth), and 
they are valued using their annual income from all sources. 
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The formulas are as follows:
1. For five or more residential units, and commercial or industrial property:

Sales price ÷ Gross Income = Gross Income Multiplier (GRM) 
or

2. For one to four residential units:
Sales price ÷ Gross Rent = Gross Rent Multiplier (GIM)

For example, if a home recently sold for $155,000 and its monthly rental 
income was $1,250, the GRM for the property would be computed

$155,000 ÷ $1,250 = 124 GRM

To establish an accurate GRM, an appraiser must have recent sales and rental 
data at least four properties that are similar to the subject property. The 
resulting GRM can then be applied to the estimated fair market rental of the 
subject property to arrive at its market value. The formula would be

Rental Income x GRM = Estimated Market Value



Note: Based on an analysis of these comparisons, a GRM of 
156.72 seems reasonable for homes in this area. In the 
opinion of an appraiser, then, the estimated value of the 
subject property would be $1,750 x 156.72, or $274,260.
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Comparable 
No. 

Sales Price Monthly Rent GRM

1 $280,000 $1,800 155.55

2 243,000 1,350 180

3 287,000 2,000 143.50

4 262,000 1,675 156.72

Subject ? 1,750 ?



18

Multi Family Analysis

Verify the following:

Leases

Income

Security Deposit

Lease Term

Taxes

Insurance

Repairs Required
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Rental Property Cash Flow Analysis

Address

Monthly Operating Income Scenario A Scenario B

Number of Units 2 3 

Average Monthly Rent per Unit 1,100.00 

Total Rental Income 2,200.00 -

% Vacancy and Credit Losses 0.00%

Total Vacancy Loss - -

Other Monthly Income (laundry, vending, parking, etc.) -

Gross Monthly Operating Income 2,200.00 -

Monthly Operating Expenses

Property Management Fees

Repairs and Maintenance

Real Estate Taxes 277.42 

Rental Property Insurance 208.33 

Homeowners/Property Association Fees

Replacement Reserve

Utilities

- Water and Sewer

- Gas and Electricity

- Garbage

- Cable, Phone, Internet

Pest Control

Accounting and Legal

Advertising

Monthly Operating Expenses 485.75 -
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Net Operating Income (NOI)

Total Annual Operating Income 26,400.00 -

Total Annual Operating Expense 5,829.00 -

Annual Net Operating Income 20,571.00 -

Capitalization Rate and Valuation

Desired Capitalization Rate 8.00%

Property Valuation (Offer Price) 249,900.00 -

Actual Purchase Price 249,900.00 

Actual Capitalization Rate 8.23% -

Loan Information

Down Payment 6247500%

Loan Amount 187,425.00 -

Acquisition Costs and Loan Fees 4%

Length of Mortgage (years) 30 

Annual Interest Rate 5.000%

Initial Investment 62,475.04 -

Monthly Mortgage Payment (PI) 1,006.14 #NUM!

Annual Interest 9,308.45 #NUM!

Annual Principal 2,765.20 #NUM!

Total Annual Debt Service 12,073.66 #NUM!

Cash Flow and ROI

Total Monthly Cash Flow (before taxes) 708.11 #NUM!

Total Annual Cash Flow (before taxes) 8,497.34 #NUM!

Cash on Cash Return (ROI) 13.60%
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Rental Property Cash Flow Analysis

Address

Monthly Operating Income Scenario A Scenario B

Number of Units 2 3 

Average Monthly Rent per Unit 1,180.00 

Total Rental Income 2,360.00 -

% Vacancy and Credit Losses 0.00%

Total Vacancy Loss - -

Other Monthly Income (laundry, vending, parking, etc.) -

Gross Monthly Operating Income 2,360.00 -

Monthly Operating Expenses

Property Management Fees

Repairs and Maintenance

Real Estate Taxes 410.00 

Rental Property Insurance 208.33 

Homeowners/Property Association Fees

Replacement Reserve

Utilities

- Water and Sewer

- Gas and Electricity

- Garbage

- Cable, Phone, Internet

Pest Control

Accounting and Legal

Advertising

Monthly Operating Expenses 618.33 -
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Net Operating Income (NOI)

Total Annual Operating Income 28,320.00 -

Total Annual Operating Expense 7,419.96 -

Annual Net Operating Income 20,900.04 -

Capitalization Rate and Valuation

Desired Capitalization Rate 8.00%

Property Valuation (Offer Price) 249,900.00 -

Actual Purchase Price 249,900.00 

Actual Capitalization Rate 8.36% -

Loan Information

Down Payment 62475

Loan Amount 187,425.00 -

Acquisition Costs and Loan Fees 4%

Length of Mortgage (years) 30 

Annual Interest Rate 5.000%

Initial Investment 62,475.04 -

Monthly Mortgage Payment (PI) 1,006.14 #NUM!

Annual Interest 9,308.45 #NUM!

Annual Principal 2,765.20 #NUM!

Total Annual Debt Service 12,073.66 #NUM!

Cash Flow and ROI

Total Monthly Cash Flow (before taxes) 735.53 #NUM!

Total Annual Cash Flow (before taxes) 8,826.38 #NUM!

Cash on Cash Return (ROI) 14.13%
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Rental Property Cash Flow Analysis

Address

Monthly Operating Income Scenario A Scenario B

Number of Units 2 3 

Average Monthly Rent per Unit 925.00 

Total Rental Income 1,850.00 -

% Vacancy and Credit Losses 0.00%

Total Vacancy Loss - -

Other Monthly Income (laundry, vending, parking, etc.) -

Gross Monthly Operating Income 1,850.00 -

Monthly Operating Expenses

Property Management Fees

Repairs and Maintenance

Real Estate Taxes 489.00 

Rental Property Insurance 208.33 

Homeowners/Property Association Fees

Replacement Reserve

Utilities

- Water and Sewer

- Gas and Electricity

- Garbage

- Cable, Phone, Internet

Pest Control

Accounting and Legal

Advertising

Monthly Operating Expenses 697.33 -
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Net Operating Income (NOI)

Total Annual Operating Income 22,200.00 -

Total Annual Operating Expense 8,367.96 -

Annual Net Operating Income 13,832.04 -

Capitalization Rate and Valuation

Desired Capitalization Rate 8.00%

Property Valuation (Offer Price) 249,900.00 -

Actual Purchase Price 249,900.00 

Actual Capitalization Rate 5.54% -

Loan Information

Down Payment 62475

Loan Amount 187,425.00 -

Acquisition Costs and Loan Fees 4%

Length of Mortgage (years) 30 

Annual Interest Rate 5.000%

Initial Investment 62,475.04 -

Monthly Mortgage Payment (PI) 1,006.14 #NUM!

Annual Interest 9,308.45 #NUM!

Annual Principal 2,765.20 #NUM!

Total Annual Debt Service 12,073.66 #NUM!

Cash Flow and ROI

Total Monthly Cash Flow (before taxes) 146.53 #NUM!

Total Annual Cash Flow (before taxes) 1,758.38 #NUM!

Cash on Cash Return (ROI) 2.81%
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2 Family Properties 

Address Sales Price Monthly Rent Taxes Cash on Cash

171 Myrtle St, 
Shelton

$249,900 $2,200 $3,329 13.60%

89 Main St, 
Manchester

$249,900 $2,360 $4,920 14.13%

983 Lindley 
St, Bridgeport 

$249,900 $1,850 $5,868 2.81%
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Rental Property Cash Flow Analysis

Address

Monthly Operating Income Scenario A Scenario B

Number of Units 3 

Average Monthly Rent per Unit 1,016.67 

Total Rental Income 3,050.01 -

% Vacancy and Credit Losses 0.00%

Total Vacancy Loss - -

Other Monthly Income (laundry, vending, parking, etc.) -

Gross Monthly Operating Income 3,050.01 -

Monthly Operating Expenses

Property Management Fees

Repairs and Maintenance

Real Estate Taxes 456.25 

Rental Property Insurance 291.67 

Homeowners/Property Association Fees

Replacement Reserve

Utilities

- Water and Sewer

- Gas and Electricity

- Garbage

- Cable, Phone, Internet

Pest Control

Accounting and Legal

Advertising

Monthly Operating Expenses 747.92 -
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Net Operating Income (NOI)

Total Annual Operating Income 36,600.12 -

Total Annual Operating Expense 8,975.04 -

Annual Net Operating Income 27,625.08 -

Capitalization Rate and Valuation

Desired Capitalization Rate 8.00%

Property Valuation (Offer Price) 247,000.00 -

Actual Purchase Price 247,000.00 

Actual Capitalization Rate 11.18% -

Loan Information

Down Payment 61750

Loan Amount 185,250.00 -

Acquisition Costs and Loan Fees 4%

Length of Mortgage (years) 30 

Annual Interest Rate 5.000%

Initial Investment 61,750.04 -

Monthly Mortgage Payment (PI) 994.46 #NUM!

Annual Interest 9,200.43 #NUM!

Annual Principal 2,733.11 #NUM!

Total Annual Debt Service 11,933.54 #NUM!

Cash Flow and ROI

Total Monthly Cash Flow (before taxes) 1,307.63 #NUM!

Total Annual Cash Flow (before taxes) 15,691.54 #NUM!

Cash on Cash Return (ROI) 25.41%
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Rental Property Cash Flow Analysis

Address

Monthly Operating Income Scenario A Scenario B

Number of Units 3 

Average Monthly Rent per Unit 1,041.67 

Total Rental Income 3,125.01 -

% Vacancy and Credit Losses 0.00%

Total Vacancy Loss - -

Other Monthly Income (laundry, vending, parking, etc.) -

Gross Monthly Operating Income 3,125.01 -

Monthly Operating Expenses

Property Management Fees

Repairs and Maintenance

Real Estate Taxes 486.83 

Rental Property Insurance 291.67 

Homeowners/Property Association Fees

Replacement Reserve

Utilities

- Water and Sewer

- Gas and Electricity

- Garbage

- Cable, Phone, Internet

Pest Control

Accounting and Legal

Advertising

Monthly Operating Expenses 778.50 -
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Net Operating Income (NOI)

Total Annual Operating Income 37,500.12 -

Total Annual Operating Expense 9,342.00 -

Annual Net Operating Income 28,158.12 -

Capitalization Rate and Valuation

Desired Capitalization Rate 8.00%

Property Valuation (Offer Price) 247,000.00 -

Actual Purchase Price 247,000.00 

Actual Capitalization Rate 11.40% -

Loan Information

Down Payment 61750

Loan Amount 185,250.00 -

Acquisition Costs and Loan Fees 4%

Length of Mortgage (years) 30 

Annual Interest Rate 5.000%

Initial Investment 61,750.04 -

Monthly Mortgage Payment (PI) 994.46 #NUM!

Annual Interest 9,200.43 #NUM!

Annual Principal 2,733.11 #NUM!

Total Annual Debt Service 11,933.54 #NUM!

Cash Flow and ROI

Total Monthly Cash Flow (before taxes) 1,352.05 #NUM!

Total Annual Cash Flow (before taxes) 16,224.58 #NUM!

Cash on Cash Return (ROI) 26.27%
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Rental Property Cash Flow Analysis

Address

Monthly Operating Income Scenario A Scenario B

Number of Units 3 

Average Monthly Rent per Unit 1,233.33 

Total Rental Income 3,699.99 -

% Vacancy and Credit Losses 0.00%

Total Vacancy Loss - -

Other Monthly Income (laundry, vending, parking, etc.) -

Gross Monthly Operating Income 3,699.99 -

Monthly Operating Expenses

Property Management Fees

Repairs and Maintenance

Real Estate Taxes 634.58 

Rental Property Insurance 291.67 

Homeowners/Property Association Fees

Replacement Reserve

Utilities

- Water and Sewer

- Gas and Electricity

- Garbage

- Cable, Phone, Internet

Pest Control

Accounting and Legal

Advertising

Monthly Operating Expenses 926.25 -
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Net Operating Income (NOI)

Total Annual Operating Income 44,399.88 -

Total Annual Operating Expense 11,115.00 -

Annual Net Operating Income 33,284.88 -

Capitalization Rate and Valuation

Desired Capitalization Rate 8.00%

Property Valuation (Offer Price) 247,000.00 -

Actual Purchase Price 247,000.00 

Actual Capitalization Rate 13.48% -

Loan Information

Down Payment 61750

Loan Amount 185,250.00 -

Acquisition Costs and Loan Fees 4%

Length of Mortgage (years) 30 

Annual Interest Rate 5.000%

Initial Investment 61,750.04 -

Monthly Mortgage Payment (PI) 994.46 #NUM!

Annual Interest 9,200.43 #NUM!

Annual Principal 2,733.11 #NUM!

Total Annual Debt Service 11,933.54 #NUM!

Cash Flow and ROI

Total Monthly Cash Flow (before taxes) 1,779.28 #NUM!

Total Annual Cash Flow (before taxes) 21,351.34 #NUM!

Cash on Cash Return (ROI) 34.58%
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3 Family Properties

Address Sales Price Monthly Rent Taxes Cash on Cash

16 Preston St, 
Hartford 

$247,000 $3,050 $5,475 25.41%

414 Prospect Ave, 
Hartford 

$247,000 $3,125 $5,842 26.27%

818 Iranistan Ave, 
Bridgeport 

$247,000 $3,700 $7,615 34.58%



The Difference Between the Median Sale Price and Average Sale Price

• The average sale price is calculated by adding all the sale 
prices for homes sold in a specific area within a specified time 
frame and dividing that total by the number of properties 
sold. For instance, if ten properties sold in a city in the last 30 
days, the average home price would be calculated by adding 
the sale prices for all ten properties and dividing that figure 
by ten.

• The problem with the average sale price is that if one or more 
properties were sold at an extraordinarily high or low price, 
the average is skewed higher or lower as a result. In this case, 
the average becomes a somewhat unreliable metric.

• The median sale price, on the other hand, is the sale price in 
the middle of the data set when you arrange all the sale 
prices from low to high. The median sale price, then, 
represents the figure at which half of the properties in the 
area sell at a higher price and other half at a lower price.
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The Difference Between the Median Sale Price and Average Sale Price

• The median sale price, on the other hand, is the 
sale price in the middle of the data set when you 
arrange all the sale prices from low to high. The 
median sale price, then, represents the figure at 
which half of the properties in the area sell at a 
higher price and other half at a lower price.
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Here’s an example. Take a look at these 11 home prices

$250,000

$260,000 Median: $310,000

$280,000

$290,000 Average: $375,000

$300,000

$310,000

$330,000

$360,000

$450,000

$495,000

$800,000
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Now if there is no middle number, such as

$250,000

$260,000

$280,000

$290,000

$300,000

$310,000

then average the two middle numbers, which would 
be an average of $280,000 and $290,000 which is 
$285,000. Remember to order all the numbers from 
low to high before you start computing the median.
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Prepaid Interest

The simple, universal answer is interest that is paid in advance. You will most 
often hear this term used in association with a principal and interest 
payment for a mortgage, which is short for a PI Payment.

Unlike rent for an apartment, which is paid in advance, mortgage interest is 
paid in arrears. A payment in arrears results when you make a mortgage 
payment on April 1, for example, as it pays the interest for the month of 
March.

A borrower or new home buyer will pay interest up to the day that is 30 days 
away from their first mortgage payment.

It means if you close the transaction on, say, November 18, a borrower is 
closing on a $114,300 loan at 6.75% interest on November 18. How much 
interim interest will be due at closing? The first full payment is due January 1.

30 days in November – 18(days until closing)=12 days + 1 (day of closing) = 

13 days

$114,300 X 6.75% = 7,715.25 Annual Interest

$7,715.25 divided by 360 = $21.43125 Interest per day

$21.43125 X 13 days = $278.61 (rounded) Interim Interest Due at Closing

43



Absorption Rate

What is Absorption Rate
The absorption rate is the rate at which available homes 
are sold in a specific real estate market during a given 
time period. It is calculated by dividing the average 
number of sales per month by the total number of 
available homes. The figure shows how many months it 
will take to exhaust the supply of homes on the market.

Example of Absorption Rate
Suppose a city has 1,000 homes currently on the market 
to be sold. If buyers purchased 100 homes per month, 
the supply of homes will be exhausted in 10 months 
(1,000 homes divided by 100 homes sold/month).
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Absorption Rate

Absorption Rate for Pricing 

We use the absorption rate in pricing homes. For 
example, in market conditions with low absorption rates, 
a real estate agent may be forced to reduce the listing 
price to entice a sale. Alternatively, if recognizing the 
market's high absorption rate, the agent can increase 
the price without potentially sacrificing demand for the 
home.
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Absorption Rate 
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1. Inventory
The total number of homes for sale within a defined market 
segment. 

2. Absorption Rate
The rate which homes will sell within that segment in a given 
period of time.  It can be expressed in unit sales per month.



Absorption Rate 
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Absorption Rate 
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How Do you Convert Square Feet to Square Yards?

9 square feet = 1 square yard

Square Feet ÷ 9 = Square Yards (90 square feet ÷ 9 = 10 
square yards) 

Square Yards X 9 = Square Feet (10 square yards x 9 = 90 
square feet) 
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If a family room is 20 x 20 = 40 square feet 

400 ÷ 9 = 44.44 yards plus a little extra for waste

50

How Many Yards of Carpet do I Need?



How Do you Convert Square Feet to Acreage?

43,560 square feet = 1 acre

Square feet ÷ 43,560 = Acres (87,120 ÷ 43,560 = 2 acres)

Acres x 43,560 = Square Feet (2 acres x 43,560 = 87,120 
square feet)
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What is the difference between Debit and Credit in 
a Proration Problem?

To calculate a proration problem, you need to know how 
expenses and income are posted on the closing 
statement. Debit takes money from a person. Credit 
gives money to a person.

The five questions to ask when prorating are as follows:

1. What calendar do we use?

2. Is the expense paid in arrears or in advance?

3. Who has or will pay the expense?

4. Who has earned or received income?

5. When will the expense be paid?
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What is the difference between Debit and Credit in 
a Proration Problem?

Buyer Seller

Sales Price Debit Credit

Tenants’ Security Deposits Credit Debit

Fuel Oil (in tank) Debit Credit

Prorated Accrued Water 
Bill

Credit Debit

Unearned Rents Credit Debit

Tax Reserve Account Debit Credit
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State Conveyance Tax
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Municipal Conveyance Tax

55



56



57



Target Net Proceeds 
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Target Net Proceeds 
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1) $422,000 sale in Milford 
A) How much do they pay: 

1) 5% commission
2) 5.5% commission
3) 6 % commission
4) state conveyance tax
5) municipal conveyance tax

2) $287,000 sale in Bridgeport
A)How much do they pay:

1) 5% commission
2) 5.5% commission
3) 6 % commission
4) state conveyance tax
5) municipal conveyance tax

$422,000
5% 5.5% 6%
$21,100       $23,210        $25,320

$422,000 x .75% = $3165.00
$422,000 x .25% = $1055.00

$287,000
5% 5.5% 6%
$14,350       $15,785        $17,220

$287,000 x .75% = $2152.50
$287,000 x  .5%  = $1435.00
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3) $910,000 sale in Trumbull
A)  How much do they pay:

1) 5% commission
2) 5.5% commission
3) 6 % commission
4) state conveyance tax
5) municipal conveyance tax

4)$850,000 sale in New Haven
A) How much do they pay:

1) 5% commission
2) 5.5% commission
3) 6 % commission
4) state conveyance tax
5) municipal conveyance tax

$910,000
5% 5.5% 6%
$45,500      $50,050      $54,600

$910,000 x.25%  = $2275.00

$800,000 x .75% =   $6000.00
$110,000 x 1.25% = $1375.00

$7375.00

$850,000
5% 5.5% 6%
$42,500      $46,750        $51,000

$850,000 x .50% =   $4250.00

$800,000 x .75% =   $6000.00
$50,000 x 1.25% =     $625.00

$6625.00
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You don’t have to be great to start, 

but you have to start to be great.

Joe Sabah

Concluding Thoughts


